REGIONAL SALES REPRESENTATIVES
PICO Chemical Corporation, Chicago Heights, Illinois, is a manufacturer of value-added, specialty chemicals and lubricants to clean, condition, lubricate, and protect a wide variety of industrial processes since 1976.  These industries include manufacturers of coatings (paints, inks, resins, adhesives, etc.) and metal working, metal forming, and steel producing companies and their industry-related applications worldwide.  PICO is ISO 9001:2008 certified and registered through UL DQS Inc.
We are seeking regional sales representatives who will be responsible for developing new business as well as managing existing accounts in territories throughout the Midwest.
This position provides a salary plus commission, sales incentives, benefits, and business expenses.
Primary Responsibilities

•
Conduct productive and quality sales calls on individuals who initiate orders or influence buying decisions.

•
Manage existing accounts and develop new accounts to grow sales at a level consistent with company expectations.

•
Establish and grow customer relationships in a professional manner.

•
Demonstrate self-management to effectively monitor own progress; create, manage, and maintain accurate and effective account contact information for all phases of selling activities.

•
Develop effective territory management, establish priorities, and determine selling approaches.

•
Provide ongoing contact, technical, and training support within the territory in the form of regular account visits, sample demonstrations, and product optimization programs.

•
Prepare and distribute territory activity reports, sales forecasts, market and competitive analyses on a regular basis to management.
•
Demonstrate full compliance of the company's policies, procedures, sales and price guidelines.

•
Make recommendations to management regarding product improvements.

•
Participate in and support promotional marketing initiatives.

•
In addition, individual may perform other duties as assigned and required.

Qualifications

•
Business, marketing, communications, or technical degree.
•
3+ years in a chemical, lubricant, or industrial sales environment with value selling experience.
•
Should have a track record of successfully selling new technology and concepts.
•
Strong, proficient computer, internet, planning, communication, documentation, listening, organization, prioritizing, and presentation skills with close attention to detail.
•
Ability to work independently and manage multiple activities and tasks with shifting and competing deadlines.
•
Results oriented, strong work ethic, integrity, and excellent attendance expected.
•
Must pass pre-employment drug test and physical.
•
Must have valid automobile operator's license with clean driving record.
If you meet the qualifications for this position, email current resume to picosr@picochemical.com or fax to 708-757-4940.
PICO Chemical Corporation is an equal-opportunity employer.
Website:  www.picochemical.com
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